
44 WAYS TO
SEDUCE YOUR
NEXT CLIENT
FROM STAGE,

PODCAST, RADIO,
VIRTUAL

SUMMITS AND
VIRTUAL

NETWORKING

B y  J a c k i e  L a p i n ,  
Y o u r  e x p e r t  o n  g e t t i n g  b o o k e d ,  

F o u n d e r  o f  S p e a k e r t u n i t y ™ ,
S p e a k e r t u n i t y  c i t i e s ™  

a n d  C o n s c i o u s  M e d i a  R e l a t i o n s

NEED A BUNCH OF RECURRING
VIRTUAL NETWORKING EVENTS TO

PROMOTE YOUR NEW FREE OFFER?

VISIT
SPEAKERTUNITY.COM/NETWORKING

https://speakertunity.com/networking


National or Satellite Radio
Syndicated Shows
Local Radio

As a speaker, it's critical to understand how to get prospects to engage with you
and turn a presentation to those prospects into a list or client-building
opportunity.  From there, being very specific about the vast array of options, you
will be able to entice your next client.

T ime to  Ident i fy  Your
Key  Targets !
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Where  can  you del iver  your  f ree  g i f t
in  order  to  at t ract  c l i ents?

Rad io

Broadcast  Rad io  Shows

Internet  Rad io  Shows

General Networks (such as VoiceAmerica)
Vertical Networks (such as BBS, Progressive, HealthyLife)
Private or Localized Networks (Blogtalkradio, LA Talk)

Podcasts

V i r tual  Summits

Stages

Conferences and Summits
Local Professional Meetings
Associations
Special Interest Groups
Venues
Virtual Conferences
Breakout Rooms in Virtual Networking Opportunities

http://yourmomentumnow.com/


Becoming  a  Changemaker
star ts  w i th  engagement !

The  deta i l s  that  your
of fer  must  inc lude !

Make  Your  Of fer  Easy  to
Secure  by  Choos ing  the
Eas ies t  Opt ion  for  the

Format  or  Venue!

What are some of the ways that you
get audiences or potential prospects
to know, like and trust you?

A taste of your expertise and a
"promise" of what they will
experience when they take
advantage of your offer.
You should only ask for an email
in return for that first offer.
Present something that they really
need in order to solve a problem
that they are currently dealing
with on a day-to-day basis.
Craft the offer so that it is as
relevant as possible to them and
their current situation.
Generosity!  A first offer should
reflect something truly valuable
that prospects will see as
worthwhile!
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Have a simple landing page.
Put it on the front page of your
websites.
SMS or Text Autoresponder
Campaigns.
An easy to remember URL or even
a standalone domain.
Capture an Email Address or a
Mailing Address if you're offering a
physical product such as a book or
a sample.

http://yourmomentumnow.com/
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Ways  to  Of fer  YOU or
Your  T ime

A 20 or 30 Minute Free
Consultation
A 20 or 30 Minute Strategy Session
A 20 or 30 Minute Free Evaluation
A 20 or 30 Minute Free Makeover
A 20 or 30 Minute Free Reading

Documents  You Can
Create  and Of fer

A list of 10 Valuable Tips
Contacts for Influencers
A list of Valuable Resources they
wouldn't have time to gather
themselves
Product Reviews
An Insider's Guide
A Free Report or White Paper
A Checklist

In teract ive  I tems Of fers

A 5- or a 30-Day Challenge
A Personalized Product (such as an
Astrological Chart) Based on
Information they submit
A Chart that let's them see "Where
They Fit."
An Intriguing Self-Evaluation Quiz
A Game that Creates Engagement
Anything Experiential!

There are dozens of ways to bring your
client into a free offer or consultation.

Here are 44 ways to get started!  

http://yourmomentumnow.com/


I 'm Jackie Lapin
Your EXPERT on Getting Booked!

J a c k i e  L a p i n  i s  a  l e a d e r  i n  h e l p i n g  l e a d e r s ,
e n t r e p r e n e u r s ,  a u t h o r s ,  p r a c t i t i o n e r s ,  s p e a k e r s  a n d

m e s s e n g e r s  c o n n e c t  w i t h  t h e i r  n e x t  f o l l o w e r s
a r o u n d  t h e  g l o b e .  F o r  t h e  p a s t  1 0  y e a r s ,  h e r

i n t e r n a t i o n a l l y  a c c l a i m e d  C o n s c i o u s  M e d i a
R e l a t i o n s  h a s  b e e n  p r o v i d i n g ,  r a d i o / p o d c a s t  t o u r s
a n d  s p e a k i n g  e n g a g e m e n t s  t o  s u p p o r t  t h e  g r o w t h
a n d  r e v e n u e  o f  c h a n g e - m a k e r s .  H e r  c l i e n t s  h a v e
i n c l u d e d  D o n  M i g u e l  R u i z ,  D r .  J o e  V i t a l e ,  J a m e s

T w y m a n ,  D e n i s e  L i n n ,  A r i e l l e  F o r d ,  H a y  H o u s e  a n d
m o r e .  

 
T o  h e l p  l e a d e r s  g e t  b o o k e d  e a s i l y  a n d  q u i c k l y ,

J a c k i e  h a s  m o s t  r e c e n t l y  l a u n c h e d  S p e a k e r T u n i t y
C i t i e s ™ ,  w h i c h  p r o v i d e s  d i r e c t  c o n t a c t s  f o r

t h o u s a n d s  o f  s p e a k i n g  o p p o r t u n i t i e s  i n s t a n t l y  a t
o n e ’ s  f i n g e r t i p s  i n  t h e i r  m a r k e t  o f  c h o i c e .

( w w w . S p e a k e r t u n i t y C i t i e s . c o m )
 

S h e  a l s o  o f f e r s  t h r e e  s u b s c r i p t i o n  s e r v i c e s :
S p e a k e r T u n i t y ™  S p e a k e r  L e a d s ,  t h e  t w i c e  m o n t h l y

t r a n s f o r m a t i o n a l  s p e a k e r  l e a d s  t i p  s h e e t
t h a t  p r o v i d e s  s p e a k e r s  w i t h  t h e  d i r e c t  c o n t a c t s  t o
b o o k  t h e m s e l v e s  o n  s t a g e s  a c r o s s  N o r t h  A m e r i c a ;

S p e a k e r T u n i t y  R a d i o  I n s i d e r ™ ,  w i t h
l e a d s  t o  b o o k  r a d i o  s h o w s  a n d  p o d c a s t s ;  a n d

S p e a k e r T u n i t y  S u m m i t s ™ ,  w i t h  c o n t a c t  i n f o r m a t i o n
f o r  v i r t u a l  s u m m i t  h o s t s  w h o  h a v e  o p e n  g u e s t -

p r e s e n t e r  s p o t s .    ( w w w . S p e a k e r t u n i t y . c o m )
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Audio  Of fers

A Guided Meditation
An Audio Download from a
Teleseminar, Webinar or other Live
Recording
An Excerpt from or a Complete
Audio Product
Free Original Music from You or
Related to Your Product/Subject
Interviews with Luminaries or
Experts

Video Of fers

Video or Video Series on Some
Aspect of Your Teachings
Interviews with Experts from a
Teleseminar, Webinar or other Live
Recording
A Repurposed Older Video Product
10 Video Tips
Video Reviews of Products
A Guided Meditation
A Movie

Cont inu i ty  Of fers

Free Membership in a Club,
Organization or Membership
Organization with Appealing
Benefits
Irresistible Sequence of Emailed or
Video Tips
A Daily Dose of Your Wisdom or
Expertise
A Newsletter
Alerts on Breaking News In Your
Industry
Ongoing Updates of a Personal
Nature (Astrological, Spiritual,
Numerological, Health)

http://yourmomentumnow.com/


Sample  G iveaway Of fers

B ig  T i cket  I tems

SpeakerTunity Radio Insider™ gives you 25 new radio shows and podcasts each
month that are eager for guests like you!

 
For each show, you are provide, complete with contact information for the host
or producer. This covers broadcast, satellite, podcast and internet radio shows. 

 
For only $35 month, you’ll get fresh leads every month!

A Product
A Raffle
A Sample
A Useful Digital Tool for Their Advancement
The First Item in a Series which Requires Payment for the Rest

Free Ticket to Your Event
A Spot on a Virtual Summit
An Opportunity to Meet and Greet a Luminary or Leader Who's Access is
Limited
An Interview on Your Podcast
Entry to Win a VIP Day or Private Dinner

www.SpeakerTun i tyRad io .com

F inal  Thoughts . . .

Be creative with the way you work your free
gifts into conversations or presentations and be
sure to keep it as organic as possible!  There are
always new ways emerging to deliver your gifts,
so be sure to stay connected with us as we can

tell you what works and where to find those
opportunities.

NEED A BUNCH OF RECURRING
VIRTUAL NETWORKING EVENTS TO

PROMOTE YOUR NEW FREE OFFER?

VISIT
SPEAKERTUNITY.COM/NETWORKING

https://speakertunity.com/networking

